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After several years of declining sales, Mr.Fowle recommenced adver-

tising, but he found it no easy task to rebuild the business which had been

so long allowed to run down. He, however, persisted, and the sales soon

began to increase, and, though slowly at first, by means of constant adver-
tising they have continued to augment ever since. Mr. Fowle, however,

continued to make heavy losses, and in 1855 disposed of his drug business

and devoted himself more closely to the Balsam. At this time he also

obtained the sole agency for the Oxygenated Bitters, and took as a partner

Mr.George W. Sattbrd, who had long been his most valued and trusted
assistant, continuing under the firm name of Seth W.Fowle &Co. Both
medicines were then put out on consignment to four thousand agents, and,

being extensively advertised, continued to have a very large and increasing

sale. In 185ft, Mr. Sattbrd, having a good opportunity, disposed of his
interest and began the manufacture and sale of toilet and fancy soaps, which
business he still carries on under the name of the Boston Indexical Soap
Company. Mr.Fowle continued to advertise and sell Wistar's Balsam until
his death, which occurred in October, 1867, though at the time of the
breaking out of the rebellion, through repeated misfortunes, he lost all his

property. His long-continued losses seemed to have completely broken him
down and hastened his death, as during the last five years of his life he was
jio longer the smart, active, ambitious person that he had been before. He,
however, left a spotless character. For years after he began to make heavy
losses he struggled on in hopes of recovering the lost ground, when most

men in similar circumstances would have given up in despair. He placed
his honor and his character above everything else, his chief desire being to

fulfilhis promises to the letter. He was esteemed by all for his steadfast
integrity and for his earnest endeavors to do what he thought right. One
great cause ofhis success inbusiness was the confidence felt by his customers

in the quality and purity of every article kept in his store. No one can
accuse him ofadulterating his drugs or of using anything but the purest and
best of materials in the various preparations compounded at his establish-
ment. He was never known to misrepresent the quality of his wares unless
he himself had been deceived, which was not often. He was a kind friend
to young men starting in business, and many a successful merchant will
always remember withgratitude the encouragement and pecuniary assistance
he received from Mr.Fowle in his early career. It was through his willing-
ness to assist others that some of his largest losses were made, though he
has often remarked that he never lost a dollar through the assistance he
rendered to young men who had been brought up inhis store.

In 18G5 Mr.Fowle took into business his eldest son, Seth A. Fowle,
whohad been withhim as clerk from 1Sf>(», and the style of the firm became
Seth W. Fowle & Son. The business is still carried on by the younger Mr.
Fowle, under the same name, and is constantly increasing, as the son, like
bis father, believes in the liberal use of printer's ink, and does not fail to

apply it to his business.
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