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with a will, canvassing on foot. [le saw at a glance that the burinesy in
which he was engaged afforded b not only an oppertunity ot earning
money by the sale of Looks, but also of studying the people with whom he
mingled, of learning their wants and their peenliar views with regard to
books. He went ceverywhere, s plensant. geninl ways making him a
favorite with all ¢lassos, nad his determined industey and shrewd business
tact drawing upon him the tavorable attention of the aliler men with whom
he was throws.  Whon he stopped over night at a tarm house, be was sure
to win his way into the friendship of its imnates, aml leave behind him soeh
a favorable impeession that he never failed 1o find 2 heany weleome awaiting
him on his return.  Besides this, e sold only works of merit. and his
customers learned to depeml o his simple woril as the best guaratee they
could have.

Ten years of sueh experience made him the best eanvasser in New
England, a reputation which hirought Tim e the faivorahle notice of Mr. T
Stebbing, an encrgetie publisher of Hartfurd, who offered b sn important
position in his lLowse.  Mr. Seranton accepted the place aml from this
beginning rose in a short time to be a partner of Mre, Ste’ Bins. He proved
himgelf a valuable man in every position filled by him. [Ir. Stebbins soon
found that he was perfectly safi in cimrsiing his interests in his partner’s
hands, and Mr. Seranten thus becane the life of the buxiness.  Many
important changes were eftected in the mode of cenducting the subseription
trade, Mr. Seranton’s vast expericnes with the public as a canvasser having
acquainted him with the necessities of the basiness, al with the best amd
most expeditions way of bringing his linoks (o the notive of purchasers,

Some years later, the interest of Mr, Stebhins was puechased by other
partiey, and a joint stock ascociation was lormed muder the title of the
American Publishing Company of Iarttord.  Mr. Seranton beeame the
chief manager.  The business of the Company was left almost entirely in
his own hands, the Board of Directors filing that the hest they could do
at their regular meetings was 1o endorse his course and anthorize him to
aet according to his best judgment in the future. The operations of the
Company grew larger every day until they became the fiest in importance
of any gimilar firrn in the land,  That this is no exageerated statement will
be seen from the following authoritative returns of the sales of a few of the
books issued by them.  Headley's Iistory of the Rebellion reached a vale of
about three hundred tousand volumes, being in itselt a fortune for both
author and publisher, and the Secret Serviee, by Albert 1. Richardson, the
popular Fiibene correspomlent, met with a sale of over cighty thousand
volumes in a single year. Such results as these are the very best evidence
of the skilltul and enterprising management of Mr. Seranton that eould
be given,

About the close of the year 18G5 Mr. Seranton withdrew {rom the
Danagetnent of the American Publishing Compauny and formed a new part-
mership with Mr. W. N. Matson. The new firm assumed the siyle of
8. 8. Seranton & Co., and began their operstions umder the most favorable
Auspices,
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